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Press release
4™ edition of the GL NET FORUM organized in London
30 September 2004, The Brewery

GL TRADE, one of the leading provider of electronic trading, clearing and settlement
solutions, will host the 4" GL NET Forum on 30" September 2004, at The Brewery

Conference Centre in the City of London.

The aim of the event is to bring together the international financial community
(brokers, asset managers, hedge fund executives, private bankers and Cash and
Derivatives exchange representatives), creating a forum where they can network
with peers, create new business opportunities, debate about the latest market
trends. More than 500 persons are expected to the forum. Last year’s edition

gathered about 400 visitors.

Highlights of the day will include:

B Three roundtable meetings led by Anthony Hilton, Editor in Chief of the London
Evening Standard, on:

1. How to guarantee Best Execution to the end client? DSI specialists Sell
Side and Buy Side representatives will discuss on the expectations of the Buy
Side in terms of best execution and how brokers can respond to these
demands.

2. Program Trading, algorithmic trading and connectivity, what do Buy
Sides need tomorrow? Speakers (amongst whom will be sell side and buy
side representatives) and attendees will focus on Sell Side added value to
offer Advanced Trading tools in response to Buy Side needs.

3. How do derivative exchanges proceed to increase their market share
abroad? Exchanges representatives (EUREX US, CBOT, EURONEXT.LIFFE,
Montreal Exchange, Adex) will debate on the booming evolution of
Derivatives exchanges worldwide.

m A keynote speech by HP, the official main sponsor of this forum for the second
year running, commenting the evolution of the market.

B An exhibition hall, with 35 stands where brokers, exchanges and other partners
will showcase their electronic trading products and services. Promising markets
booth, VIP corners and a press meeting point will also be available.

m Electronic trading product demonstrations for both the Buy Side and the Sell
Side.
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1) About GL NET Forum

- What is the GL NET Forum?

Launched in 2001, The GL NET Forum is an annual one-day event, which brings together

Brokers,Buy Sides and exchanges.

GL NET Forum provides an environment in which professionals from the international
financial community can make new business contacts, develop their networks and

discuss the latest trends and innovations in the industry and in business in general.

GL NET Forum features debates on developments in electronic trading, together with

presentations of existing and forthcoming IT solutions.

The success of the first events, at the Palais Brongniart in 2001, at the Stade de France
in 2002 and at the Brewery in London in 2003, has led GL TRADE to chose again The

Brewery as its venue, this year, to be in the heart of the City of London,.

More than 500 participants from around the world are expected to attend, more than

double the number who attended the first GL NET Forum.



Press Pack / GL NET FORUM 2004

2) GL NET Forum 2004

- The Brewery

GL TRADE has chosen a venue steeped in history and tradition as the site for the third

GL NET Forum: The Brewery. This former brewery, built in the 18t century, is located in
the heart of the City of London, close to the Barbican Centre, St Paul’'s Cathedral, the
Lloyds Building and the Bank of England.

- Why London?

The decision to hold this GL NET Forum in London, at the heart of the international
financial community, is above all based on the desire to increase the number of Buy Side
participants. Moreover, GL TRADE London Northern Europe (LNE) is the group’s second
largest Business Unit, after Paris South Europe, generating 26% of the group total

turnover for the first half 2004.

- The agenda

As well as demonstrations and 30 exhibitor booths (bringing together the main players in
the industry), the day will feature two major conferences, chaired by Anthony Hilton, the

Editor in Chief of the London Evening Standard.
- Attendees

The GL NET Forum brings together senior-level executives across both the Buy and Sell
Side community.
Delegates will come from : Brokerage Houses, Market Makers, Investment Banks, Hedge

Funds, Asset Management, Investors and GL TRADE Partners.
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- Exhibitors

Athens Exchange - Derivatives Market
Aton Capital Group

Athens Exchange

Bank Sarasin & Co. Ltd
BrokerCreditService Ltd

Capco

Chicago Board Of Trade

CIBC World Markets

CSFB

Deutsche Bank

Eurex

Euronext.liffe

Fischer Partners

Indexchange

JSE Securities Exchange
Lunalogic

Luxembourg Stock Exchange
Moscow Interbank Currency Exchange (MICEX)
Montreal Exchange

Noah financial Innovation Pty Ltd
Orient Trading

Sanlam Securities

Steubing

Strategy Runner

TES Securities

Warsaw Stock Exchange

Wiener Boerse

Yutaka Shoji

Zurcher Kantonalbank
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3) The agenda:

Moderator: Anthony Hilton

9.00 am
9.00 -6.30

11.00
12.30
2.15
4.00

10.15 - 10.45

11.15 - 12.30

12.45 - 2.00

2.30-4.00

4.15 -6.00

7.00 pm

Coffee and registration

Broker-Exchanges-Partner-Sponsor Trade Shows

Four sessions of 15 minute presentation on:

GL STREAM™ Front to Back Solution & Advanced Trading Tools

Hewlett Packard presentation

Conference 1:
“How to guarantee Best Execution to the final client?”

- What are the expectations of the buy side in terms of Best Execution?

- How do brokers reply to these needs?

- What are today’s best options to execute your orders? Brokers-ECN-DMA
Speakers:

Rahul Bhat, Responsible for Best Execution, CIBC. Jerry Lees, Head of
Marketing — Execution Services CA Cheuvreux, head of worldwide Execution
Services (Electronic Broking) business. Peter Hermans, Head of Continental
Europe of Instinet Europe Limited. Paul Richards, Senior Policy Advisor, FSA.
Amaury de Ternay Head of Equities Trading BNP PARIBAS

Lunch Break

Conference 2:
“Program Trading, algorithmic trading & connectivity, what do buy
sides need tomorrow?""

- What are the buy sides needs?

- What do brokers have to offer today?

- What is the sell side’s added value to propose advanced trading tools?
Speakers:

Richard Balarkas: Managing Director of Credit Suisse First Boston and Global
Head of Trading Services. PJ Beaghton, Managing Director, Beaghton Capital
Management Ltd. Dr. John Bates, Trading Strategy Management (TSM)
technologies, Apama. Benjamin Filippi, Chief Technology Officer of Capital
Fund Management (CFM). Romain Axel, Chief Operating Officer, ATSMAI.
Stuart Winfield, Citigroup.

Conference 3:
“How do derivative exchanges proceed to increase their market share
abroad?”

Speakers:

Michael Mc Erlean, Member of the Eurex US Executive Board & Director of
Sales. Robert D. Ray, Senior Vice President of Business Development for the
Chicago Board of Trade. Fraser Cowie, Executive Director of Marketing
Euronext.liffe. Glenn Goucher, Vice-President Business development Montréal
Exchange. Nicos Porfiris, Director of Business Development, ADEX. David
Myers, Partner within Capco.

Cocktail Party for all GL NET Forum Attendees
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4) Contributors

GL NET FORUM speakers are among major financial professionals.

Anthony Hilton: conference chairman

The British journalist and writer, Anthony Hilton, will moderate the two conferences
taking place during the GL NET Forum. Anthony Hilton is notably the author o two
acclaimed books: “How to communicate financial information to employees” and “City
Within a State” — a study of how the City of London really works.

Speaker panels
Conference one: How to guarantee Best Execution to the final client?

Rahul Bhat, Executive Director US Shares Trading, CIBC World Markets
Rahul serves as the sector head of technology trading and is specifically responsible for
trading the semiconductor book. He has been with CIBC since November 2002. Mr Bhat
previously worked as a Vice President at Goldman Sachs and Co from 1996 to 2002 in
the Equity Trading division. He ran various trading books within the technology field
including software and telecom services. Rahul Bhat has a BA in economics and
international relations from Brown University and an MBA from Cornell University.

Jerry Lees - CAIC

Jerry Lees, Head of Marketing — Execution Services CAIl Cheuvreux, heads up the
worldwide Execution Services (Electronic Broking) business. This business facilitates
direct order entry into Asian/European and US markets, a Straight through Process (STP)
designed for hedge funds, prop traders, asset managers and brokers.

Before CAIC, Jerry was a Director of Liberty SA, a wholly owned subsidiary of Cedel
Group (Clearstream) which supplied a global cross-border order routing service.

Jerry built his experience in this field as head of Global Operations & Marketing for
Quotron International (Citibank subsidiary) and before that was founder and MD of
Northgate Computer Services (a substantial financial consultancy & systems company
acquired by McDonnell Douglas in the late eighties).

Paul Richards, CFA, FSIP

Paul Richards is Senior Policy Adviser at the FSA and a visiting lecturer in finance at the
Cass Business School. His background is in M & A and capital markets. He was formerly
the editor of The Investment Analyst, the predecessor journal to Professional Investor.
He is a graduate of London Business School and read maths at Cambridge.

Peter Hermans, Head of Continental Europe, Instinet Europe Limited

Peter Hermans is responsible for two main areas of Instinet Europe’s business
development. As Head of Continental European clients at Instinet Europe Limited, he
manages regional teams of sales and sales traders across a wide geographic range. In
addition, Peter has been responsible for the implementation and development of the
Instinet’s Direct Market Access offering for clients who require the speed and immediacy
when executing their own trades with a broker with no conflicts of interest since Instinet
does not have a proprietary trading desk.
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Peter joined Instinet Corporation, Inc. in New York in October 2000 as business manager
for the US business and concentrated on delivering corporate technology projects. In
2001, Peter returned to London and joined the European business. During this time,
Peter played a critical role in defining and planning the European business strategy. Prior
to joining Instinet, Peter worked for Merrill Lynch as a program manager for a variety of
international and domestic projects in London, New York and Tokyo implementing the
firm’s equities technology strategy. Peter’s career includes technology development and
implementation across a variety of sectors. For the past eighteen years, Peter has
worked in the financial services sector. Peter graduated from Monash University,
Australia with a Bachelor of Computing degree.

Amaury de Ternay - BNP Paribas

Amaury de Ternay, MBA in Corporate Finance/Strategic Marketing, Head of Equity
Trading of BNP Paribas Asset Management since 1997, has set up and developed the
department. Former Head of Dealing for BIMP and prior to that for NSM, he has also held
the position of Derivatives Managing Director for Pinatton Société de Bourse.
Corresponding Member of the Society, Amaury de Ternay is also a Faculty Member in
charge of the Technical Analysis course since 1993.

Conference 2: Program Trading, algorithmic trading and connectivity,
what do buy sides need tomorrow?

Richard Balarkas — CSFB

Richard Balarkas is a Managing Director of Credit Suisse First Boston and Global Head of
Trading Services. He is also the Global Head of Electronic Trading for the equities
business and responsible for marketing CSFB's direct market access and AES algorithmic
trading products.

Mr. Balarkas joined CSFB from BZW when it was acquired by CSFB in 1997. At BZW he
was a Director and Chief Operations Officer for equity trading, with specific responsibility
for retail trading and front office technology.

Before joining BZW, Mr. Balarkas was a founder and CEO of the City Group for Smaller
Companies (CISCO), which played a central role in the creation of new exchanges for
high growth companies in Europe. Before joining CISCO, he was Head of National Market
Development in the markets division at the London Stock Exchange, where he chaired
the U.K. Markets Committee. Mr. Balarkas started his career with Cap Group plc (now
SEMA group plc).

Since graduating in 1975 Jerry has acquired strategic, planning and tactical strengths
with a wide range of experience including a strong technical background as well as
substantial experience in broking.

PJ Beaghton- BEAGHTON CAPITAL MANAGEMENT

PJ Beaghton is graduated from Princeton University. Prior to Beaghton Capital
Management he worked for Salomon Brothers where he was successively responsible for
trading as Fixed Income Arbitrage Trader and then, Managing Director. Co-Head of
European Equity Trading and Head of Pan-European Equity Derivative Trading team in
London, Frankfurt, and Zurich.

He is currently CEO of London-based hedge fund management and advisory firm,
Beaghton Capital Management specialising in high frequency cross-market electronic
trading and ADR arbitrage.
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Dr. John Bates — APAMA

John Bates is a world-respected expert in the areas of distributed and mobile computer
systems. A co-inventor of Apama's unique Trading Strategy Management (TSM)
technologies, he has fronted the company's technology development and strategy since
co-founding Apama in 1999. Since 1995, John has acted as atechnology consultant to
organisations and government agencies. He has architected advanced e-
business solutions for major companies including Marconi and the Daily Mail Group. In
1997 John was asked by the European Commission to author a report on 'The State of
the Art in Distributed Computing'. This was used to target European technology funding.

Romain Axel -COO & Co founder of Atsmai Technology

He is in charge of the pole product and the business development. He is at the base of
the functional conception of Atsmai Technology software Suite (MaiOffice). Today he is
responsable for the organisation, the development and follow up of the commercial and
products' strategy.

Stuart Winfield - Director Global Portfolio Trading Sales Citigroup Global

Markets

Stuart Winfield recently joined Citigroup as a Sales Trader for their Global Portfolio
Trading Team. Based in London. Stuart is a Director primarily responsible for covering UK
accounts that trade global programs. Previously Stuart was Deputy Head of European
Equity Dealing at State Street Global Advisors in London. Initially responsible for
implementing the centralisation of derivatives trading, he subsequently acted as lead
equity trader ensuring the correct handling of flow by the trading team and the
development of trading systems. Stuart was specifically responsible for trading long/short
strategy incorporating statistical arbitrage, active strategies, risk, EFP trades and UK
smaller companies.

Benjamin Filippi — CFO CAPITAL FUND MANAGEMENT

Benjamin Filippi serves as Chief Technology Officer of Capital Fund Management. CFM is
a hedge fund specialised in purely quantitative strategies running currently three
programs respectively on equities, futures and options.

Conference 3: How do derivative exchanges proceed to increase their
market share abroad?

Robert D. Ray - Senior Vice President of Business Development for the Chicago
Board of Trade.

Bob is responsible for Product Development, Marketing, Market Data Services, and
Exchange Business Development. Prior to joining the Chicago Board of Trade, Bob was a
Principal with Robertson Stephens where he established and led their Listed Derivatives
Group. Prior to joining Robertson Stephens, Bob was a Senior Vice President at Dean
Witter Reynolds, Inc. for 11 years, where he was responsible for the creation and
management of the Institutional Equity Derivatives Group. He assumed an expanded
role with the successor company, Carr Futures, where he directed the conversion from
FCM to Broker/Dealer in order to expand its activities into the listed options and equity
business. Prior to joining Dean Witter, Bob was Director of Marketing and Product
Development for the Chicago Mercantile Exchange. He began his career with
ContiCommodity in Chicago, and its parent, Continental Grain Company, in New York.
Bob holds a BA from Loras College.

-10 -
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Fraser Cowie - Executive Director of Marketing Euronext.liffe

Fraser graduated in 1981 from Newcastle University and began a career in Sales and
Marketing that has spanned 22 years. His first involvement with derivatives came in 1987
when working at Digital Equipment Company with responsibility for LIFFE, LTOM and
ICCH.

Fraser joined LIFFE in 1995 and has held a number of commercial positions, including
Sales Director of Euronext.liffe responsible for the sales and distribution of LIFFE
CONNECT® and running the exchange’s account management groups. As Executive
Director of Marketing, Fraser is responsible for all product and market development
activity across Euronext.liffe.

Glenn Goucher — VP Montreal Exchange

He joined the Montréal Exchange in November 2001 as Vice-President, Business
Development. In this capacity, Mr. Goucher is responsible for coordinating commercial
development and marketing activities between the Exchange and the multiple market
segments involved with derivative products.

Prior to joining the Exchange, Mr. Goucher held positions with a major Canadian
investment dealer as a director responsible for equity derivative marketing and as the
manager of exchange-traded derivatives. He has also worked as a portfolio manager at a
large Canadian pension fund, responsible for the day-to-day management of several
bond portfolios as well as overseeing the implementation of G7 equity and fixed income
derivative strategies. Mr. Goucher has also lectured on a part-time basis undergraduate
finance and business policy courses. He is a Chartered Financial Analyst since 1997, and
holds both an MBA (1992) and a BSc Eng (1986) from the University of New Brunswick.

Michael Mc Erlean- Head of Sales and Marketing for Eurex US EUREX

Michael G. McErlean serves as Head of Sales and Marketing for Eurex US, having
previously served as Executive Director and Global Co-Head of Futures Services at
Goldman Sachs. Mr. McErlean boasts a wealth of experience in the international futures
industry, which includes active participation on the boards of the London International
Financial Futures Exchange, the Singapore International Monetary Exchange, Brokertec
Clearing Corporation and Chairman of the Futures Industry Association (UK chapter). In
addition, he has been an Executive Board Member of the Futures and Options Association
in the UK and has served on numerous international industry associations and
committees.

A business administration graduate of lllinois State University, Mr. McErlean entered the
financial services industry 22 years ago beginning on exchange floors in Chicago for
Goldman Sachs. He has since held management positions for Goldman Sachs in their
Futures Services department in Chicago, Singapore, Tokyo and London.
In addition to his management position within Eurex US, Mr. McErlean is also appointed
to the board of directors.

-11 -
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Nicos Porfiris, Director of Derivatives Business Development Athens Exchange
Dr ?icos Porfiris is Director of Business Development in the Derivatives Sector of the
Athens Exchange S.A. (ATHEX). He joined the Exchange in 1998 when the Derivatives
Market (ADEX) was being created, as Head of Research and Development. His
responsibilities include research & development department activities, product launch and
technical marketing, member sales and support and the running of the Educational
Centre of the Exchange. In addition he is a Board Member in ASYK, the IT company of
Hellenic Exchanges, the holding company of the Athens Exchange.

He has been involved in the derivatives industry since 1992 and has previously held
positions with HSBC and FIMAT as derivatives analyst, involved in the production of
quantitative research and trading on global equity derivatives. He holds a BS in Physics
from Athens University, PhD in Electrical Engineering from Edinburgh University and an
MBA from the Edinburgh University Management School. He has previously worked for 5
years in the microelectronics industry in UK. His area of interest is equity derivatives and
pricing models.

David Myers , Capco

David Myers is a Partner within Capco, who specializes in the capital markets segment
and is responsible for market infrastructure solutions. He is one of the thought leaders in
the areas of trading, exchanges, ECNs and other alternative dealing systems. Specifically,
his expertise covers areas such as order management, order routing, “best execution”,
trading mechanisms, central counterparties, clearing and settlement, data vending and
regulatory issues.

In addition, he focuses on the implementation of large change programs using
technology for business advantage. As an expert in trading, clearing and settlement
systems for the capital markets industry, he has extensive experience in managing major
programs at the London Stock Exchange, Merrill Lynch, Deutsche Morgan Grenfell
(Deutsche Bank), Deutsche Borse AG, Deutsche Termin Borse/Soffex (Eurex), and
several Swiss stock exchanges.

-12 -
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5) Sponsors and partners:

SPONSORS

GL _NET Forum’s main_sponsor__is__Hewlett-Packard for the second
following vear.

is one of the world’s leading suppliers of technology

solutions to businesses and consumers.

Created in 1939, HP is an industry leader with substantial market share in servers, PCs,

data storage solutions, network administration software, imaging and printing products.

Websites:

For further information on Hewlett-Packard and its products, visit http://www.hp.com.

[

invent

Atsmai and BVMAC are also sponsoring the event:

Founded in December 2001, on the initiative of the engineers, consultants

and financial markets practitioners who designed the KATSMAI architecture, Atsmai
Technology is now a software developer, primarily serving the financial markets. Atsmai
technology is a software developer specialising in the management and development of
real-time based applications for the financial services industry. Atsmai launched its first

two applications built around the katsmai realtime core: atlas and axes.

Website:

www.atsmai.com @ atsmai

The Economic and Monetary community of Central Africa (CEMAC) launches

the BVMAC, their stock market to attract investment capital to Cameroon, Congo, Gabon,
Guinea Equatorial, Central African republic, and Chad. Join this new promising

commodities market of the BVMAC : metals, precious stones, oil and gas, wood, coffee,

il

-13 - BVMAC

cotton, cocoa ...etc.
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PARTNERS

provides next-generation Trading Strategy Management technologies which

allow traders to instantly and continuously analyse, evaluate and respond to market

events.

Apama provides a new dimension in real-time analytics, pattern and opportunity
recognition and prioritised event management; combined with full trader-based

parameterisation via dashboards.

Traders can create, manage and test their own trading strategies against live or stored
data, allowing them to monitor and react against multiple data streams, exchanges and
reference data. Apama dashboards allow traders to interact with their strategies in real-

time - changing parameters, creating new instances, and displaying reports.

Website : www.apama.com

¢ 2 apama

Capco is the first services and technology solutions provider exclusively focused

on forming the future of the financial services industry. We unite thought leadership and

practical application to improve efficiency and profitability for our clients.

Capco specializes in operational efficiency and technology, market infrastructure, and
business innovation solutions for retail, wholesale, and investment banks, asset
managers, broker dealers, private bankers, institutional investors, financial industry
services providers, insurance companies, exchanges, alternate trading

systems, central clearing organizations, depositories, and custodians.

Créée en janvier 2000 par des spécialistes de la Finance, des Systéemes
d’Information et du Management, LUNA LOGIC offre a ses clients une double expertise en
finance des marchés et en systémes d’information : Pricing, Arbitrage, Systémes
d’Information transversaux et intégrés, Outils de gestion d’actifs.

Website : www.lunalogic.com

Lunalogic
-14 -



Press Pack / GL NET FORUM 2004

NET2S Group (EuroNext — Euroclear: 7592) is an internationally recognized
consulting firm that enables large corporations to leverage the advantages of Enterprise
Connectivity to their fullest. Founded in 1996 to offer a customer-centric approach to
Technology consulting — in vivid contrast to the more traditional approach that dictates
priorities and methodologies to clients — the firm serves more than 250 global
companies, all dominant players in their sectors: banking and finance, insurance,
hardware and software vendors, service providers, energy, transportation, distribution,

pharmaceuticals, media and entertainment.

NET2S is structured around four technology practices, with service offerings customized
to clients vertical markets, business practices and environments. NET2S interacts with
clients internationally, with offices in Europe (London, Madrid, Paris, and Zurich) and the
United States (New York).

Website:

Www.net2s.com mETZS

G R O U P

Strategy Runner is a leader in fully automated system trading solutions.
Strategy Runner Ltd. offers financial institutions and private traders a complete trading
solution that brings definition and execution of trading strategies to a new level. We
strive to bring Data Mining technology into trading strategy definition and optimization,

and to allow accurate execution of strategies and hands-free trading.

The company was established in 1999, with offices in the U.S.A. and in Israel, and a

global network of distributors and partners.

www.strategyrunner.com

11 STRATEGY RUNNER

AUTOMATED INVESTMENT AND TRADING

-15 -
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Thomson Financial provides technological and IT solutions for

use in international financial environments.

Thanks to the largest offering of products and services in the sector, Thomson Financial
enables its clients to take the best decisions, increase efficiency and produce the best
results in more than 70 countries.

Thomson Financial is part of the Thomson Corporation (www.thomson.com), a major
supplier of information, software applications and value added tools, with more than 20
million users in fields such as law, taxation, accounting, financial services, higher
education, reference information, training and in-service assessment, scientific research

and healthcare.

Website: http://www.thomson.com/financial/financial.jsp THOMSONMN
ol

. ™

Ubitrade provides cutting-edge derivatives technology for the capital

market industry. We are a market leader in advanced systems for trading, risk and

operations management.

Founded in 1988, we are privately owned, with the management team, key staff and
financial investors Banexi, Partech International and QP Investments as shareholders.
Ubitrade has a global presence with offices in London, Paris, Frankfurt, Sydney and
Chicago. Ubitrade client base includes more than 120 global banks and financial

institutions in Europe and around the world.

Ubitrade success has been built on delivering real-world working solutions that are 100%
operationally successful. To this end, we have developed strong corporate values to
motivate our highly qualified employees, a flexible organisation to ensure client-driven
processes, packaged products for rapid implementation, and leading edge technology for

e-commerce and Internet services.

Ubitrade's solutions are Ubitrade Futures & Options, the STP solution for listed
derivatives and Ubitrade Capital Markets, the global trading system for fixed income,

forex and equities. They can be deployed as 'in-house' systems or as Application Services

(ASP). Website : www.ubitrade.com

‘:‘allhll ~adaoe
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6) Summary details:

a) Location:

The GL NET Forum will take place on 30 September 2004, from 9:00 am to 18:00 pm at
The Brewery, Chiswell Street, London.

Access:
3km from City Airport

4 car parks close by
5 minutes walk from Moorgate or Barbican tube stations

b) Contacts:

To attend GL NET Forum
A registration form is available at www.glnetforum.com

For more information

Hélene Manté

Event co-ordinator

+33 1 53 40 02 63
helene.mante@qgltrade.com

Ludivine Danése

Financial communication and Press relations
+33 1534002 16
ludivine.danese@gltrade.com

Séverine Lopez

Press relations — London unit
+44 20 7665 62 44
Severine.lopez@gltrade.co.uk

-17 -
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7) GL TRADE — company history:

Our mission :
Provide the financial community with Trading & Order Management Software, Network,

Market Data and Services to cover the entire order flow from the Buy Side to the Sell
Side.

Created in 1987, GL TRADE designs and operates IT and electroinc trading solutions for

financial players, companies and individuals.

GL TRADE offers more than 85 access gateways to the major electronic Cash and
Derivatives exchanges worldwide. Based in Paris, GL TRADE has 23 offices on 5
continents, counts around 1 000 employees, and has some 3,500 clients including more

than 500 International Financial institutions.

Over the past 17 years GL TRADE has become a global player in the provision of services

to the financial community and has established itself as the outright leader in its sector.

Since its creation GL TRADE has enjoyed constant profit growth. In 2003, GL TRADE
maintains stable business levels with a turnover of € 128.1 M. For the first half 2004, the
group reports turnover of € 72.8 M, a rise of 19.6% at constant exchange rates with

respect to 2003.
Since February 1999 GL TRADE has been listed an the Nouveau Marché of the Paris

Bourse. The stock is part of the SBF 250, IT CAC and IT CAC 50 indices and in January
2002 the group joined the NextEconomy segment.
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